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A Confidential Marketplace Taking Business
Deals from Discovery to Close
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(@ The Challenge

Selling a private business or raising investment is a delicate process. Owners need to expose
financials only to serious, vetted buyers, while investors need a reliable way to find opportunities
that fit their criteria and to verify what they are told before committing capital.

In practice this work runs through scattered emails, shared drives and informal introductions,

with little control over who sees what, no clear record of access, and no structured path from first
interest to a signed deal.
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2 Our Solution

We built a B2B investment marketplace for the GCC with a Saudi base, using SAR as the base
currency and multi-currency support with exchange rates. Owners list companies and
opportunities through a three-step flow and admins approve each listing. Investors build profiles,
and the platform matches them to opportunities using weighted criteria and scores companies for
investment fit.

Confidentiality is built into the deal path. A click-to-sign NDA generates a PDF and unlocks an
access-logged data room with default folders. Messaging works before and after the NDA, and a
deal pipeline with deal tranches tracks each transaction. For due diligence, buyers choose from
invite-only inspection firms that set their own prices per deal-size band, with payment held under
an escrow and refund model.

One user can hold several roles (owner, investor, admin) and switch between them under
capability-based permissions. Identity and company verification is reviewed manually by admins,
and a back office of about 28 admin screens covers the rest of the operation.

e Moyasar payments with signed webhook verification

Subscription tiers, paid delegation services and bank-transfer handling

Trial mode that hides prices

Reputation scores, ROI simulations and analytics

Nightly jobs that recalculate scores, matches and Al-based recommendations, with a
switchable Al provider

B The Results

¢ End-to-end deal path: listing, matching, NDA, data room, due diligence and deal
tranches live in one platform instead of scattered emails and drives.

e Controlled disclosure: sensitive documents open only after a signed NDA, and every
data-room access is logged.

¢ Paid, escrow-backed inspections: inspection firms set their own prices per deal-
size band, with an escrow and refund model protecting buyers.

e Arabic-first, fully bilingual: Arabic and English with right-to-left support, on a
responsive web app with a mobile bottom-tab layout.

e Tested and audited: a suite of about 460 automated tests running on MySQL, plus a
completed security audit with fixes merged.

Facing a similar challenge? Talk to our engineering team: info@jo-life.com  +962 79 0888 700 °
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